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Safe Harbor Statement

Certain statements in this presentation are ñforward-looking statementsòwithin the meaning of Section 27A of the Securities Act of 1933 and Section 21E of the Securities Exchange Act

of 1934 and the Private Securities Litigation Reform Act of 1995. Words such as ñguidance,òñexpects,òñintends,òñprojects,òñplans,òñbelieves,òñestimates,òñtargets,òñanticipates,òand

similar expressions may identify these forward-looking statements. Examples of forward-looking statements include, but are not limited to, statements regarding our long-term target

model, anticipated financial performance, the expanding global opportunity for high-power lasers, the impact of competition in our industry and innovation by our competitors, anticipated

trends, growth rates and challenges in our business, our anticipated growth and our ability to manage such growth, as well as any other statement that does not directly relate to any

historical or current fact. Forward-looking statements are based on current expectations and assumptions, which may not prove to be accurate. These statements are not guarantees

and are subject to risks, uncertainties and changes in circumstances that are difficult to predict. Many factors could cause actual results to differ materially and adversely from these

forward-looking statements, including but not limited to: (1) our ability to generate sufficient revenues to achieve or maintain profitability in the future as our operating costs increase, (2)

the risk that our revenue growth rate in recent periods may not be indicative of our future performance, (3) downturns in the markets we serve could materially adversely affect our

revenues and profitability, (4) our high levels of fixed costs and inventory levels may harm our gross profits and results of operations in the event that demand for our products declines

or we maintain excess inventory levels, (5) the competitiveness of the markets for our products, (6) our substantial sales and operations in China, which expose us to risks inherent in

doing business there, (7) our manufacturing capacity and operations may not be appropriate for future levels of demand, (8) our reliance on a small number of customers for a significant

portion of our revenues and (9) the risk that we may be unable to protect our proprietary technology and intellectual property rights. Additional information concerning these and other

factors can be found in nLIGHT's filings with the Securities and Exchange Commission, including other risks, relevant factors and uncertainties identified in the ñRiskFactorsòsection of

nLIGHT's Quarterly Report on Form 10-Q or subsequent filings with the Securities and Exchange Commission. nLIGHT undertakes no obligation to update publicly or revise any

forward-looking statements contained herein to reflect future events or developments, except as required by law.

This presentation includes certain non-GAAP financial measures as defined by the Securities and Exchange Commission (the ñSECò)rules. These non-GAAP financial measures are

provided in addition to, and not as a substitute for or superior to measures of financial performance prepared in accordance with U.S. GAAP. There are a number of limitations related to

the use of these non-GAAP financial measures versus their nearest GAAP equivalents. For example, other companies may calculate non-GAAP financial measures differently or may

use other measure to evaluate their performance, all of which could reduce the usefulness of our non-GAAP financial measures as tools for comparison. As required by Regulation G,

we have provided a reconciliation of those measures to the most directly comparable GAAP measures, which is available in the appendix.

This presentation also contains estimates, projections and other statistical data made by independent parties and by us relating to market size and growth and other data about our

industry and our business. These data involve a number of assumptions and limitations, and you are cautioned not to give undue weight to such estimates. We have not independently

verified the accuracy and completeness of the information obtained by third parties included in this presentation. In addition, projections, assumptions and estimates of our future

performance and the future performance of the markets in which we operate are necessarily subject to a high degree of uncertainty and risk.

The trademarks included herein are the property of the owners thereof and are used for reference purposes only. Such use should not be construed as an endorsement of the solutions

and services of nLIGHT, Inc.
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nLIGHT (Nasdaq: LASR) Overview

Focus: High-power semiconductor and fiber lasers

Founded: 2000

Headquarters: Vancouver, WA

Sales: 2017 revenues of $139 Million (37% Y/Y growth); 30% CAGR 2014 - 2017

Patents: >200

Technology: Vertically integrated with leading technology in semiconductor and fiber lasers 

Market Size: $2 billion addressable market forecasted to grow to over $4 billion in 2020*

Applications: Industrial, Microfabrication, and Aerospace and Defense

* Managementôs estimates based on PennWell, Laser Focus World 
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Scott Keeney ïCEO

MBA, Harvard Business School

Ran Bareket ïCFO

CPA, MBA, Penn State 

Rob Martinsen ïCTO

MS, Massachusetts Institute of Technology

David Pickett ïCOO

MBA, Harvard Business School

Jake Bell ïGM Industrial

MSEE, Washington State University

Mike OôConnorïGM Components

MS UMass Amherst

Matthew Randall ïVP Sales & Marketing 

BSEE, Rochester Institute of Technology

Experienced Management Team
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Track Record of Success ïRevenue Growing at 30% CAGR

CAGR 30%
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30.8% 34.2%30.0% 34.7% 33.8% 35.4%

Continued Strong Performance in 2018

2017

Revenue $34.7 $51.7$29.9 $42.5

Gross Margin

Growth

(YoY)
42% 49% 40%

Q1

Gross Margin 

Improvement (YoY)
468 bps 338 bps

$ Millions

2018

$36.5 $51.0

2017

Q2

2018 2017

Q3

2018

160 bps
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Focused on Semiconductor Lasers and Fiber Lasers

Semiconductor Lasers Fiber Lasers
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GEN 3GEN 2GEN 1

2007 30W 2015 110W 2018 250W

Semiconductor Lasers ïnLIGHT Leads the Industry in Brilliance

Watts coupled into 105 ɛm fiber, ~0.15 NA; single wavelength
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Full Suite of Fiber Laser Solutions ï500W to 10kW


